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Speaker 1: Imagine making $10,000 a month, or $50,000 a month, or even $100,000 a month. What would it do for your life? What would it do for your family? What would it do for your entire future? The reason I say this is because I've generated over $35 million online by the age of 28, and I've helped over 2,100 people transform their lives by copying my exact blueprint. And you might be thinking, what was your blueprint? How'd you do it? And the business model I used is something you actually might have heard of. It's called social media marketing. So if you want to make anywhere from $10,000 to $20,000 a month, make sure you watch until the end of this video, because today I'm going to go in-depth and give you the exact step-by-step process on how you can start your own social media marketing agency in 2024 with $0. Before I get into the video, I want to let you know you don't have to be special in order to make money with social media marketing. You don't have to have cash up front. You don't need to be super smart. It's not rocket science. I mean, look at me. I'm a guy with long hair in my 20s. I have a bunch of tattoos. I grew up with a single mom. We grew up broke. I'm not special. So if I could do it, I'm fully confident anyone can do it. And if you follow the steps I show you today, it should be light work. So to give you guys an idea of what social media marketing is, it's essentially helping businesses with their social media and having the businesses pay you anywhere from $2,000 to $5,000 a month. And the reason this works and the reason that anyone can do it is because you don't need any money to start. Normally with businesses, you need some sort of investment to get started. But with social media marketing, because you are offering a service, you don't need any money. And the reason this works so well for me is because when I was broke, the one thing I was thinking about is how I was going to make some money. And offering a service because it was free work, but then who could I offer a service to? And that's when my brain started thinking, you offer services to the people with money. Who are the people that have money? Business owners. And what do business owners need that I can help them with? Well, it's simple. Social media. One thing you'll realize is a lot of business owners are in their 30s, 40s, and 50s, and they know nothing about social media. And they don't want to spend the time learning all of that. They've already made their money. They've mastered their craft in business. They don't want to have to learn a whole new business on top of that. So with something like social media marketing, it's perfect when you're younger because it's something that you use every single day. And it's something that you can provide value to when it comes to business owners who have the money to pay you. Now, this is where it gets even more fun. Social media marketing is a growing industry. And that's why regular everyday people like me have been able to get rich, have been able to make money hand over fist. It's because people are moving away from TV commercials. They're moving away from radio ads. They're moving away from newspapers. They're all going to social media, Facebook ads, Instagram ads, YouTube ads, Google ads. You've seen them, TikTok, content creation, email marketing. You've seen all of the social media ads and you see it happening right in front of you. In fact, there's a real statistic. The digital advertising industry in 2020 was worth about $350 billion. With a B, by 2026, it's estimated to be worth around $760 billion, over double in size. It's a growing industry. And again, this opportunity is not going to be around forever. Just like TV and radio, how that died out, this will eventually become something of the past, but there is still time to get in. I got in five years ago and I made a killing, but that doesn't mean it's too late. That being said, here is your step-by-step blueprint on how to get started. Step number one, and this is where we're going to start. You have to learn an in-demand social media marketing skill. I'm going to list all of these out. I won't have time to teach you every single one of them on this video. If you'd like to learn, I have a free class. I'll share more about it at the end, but also you can go on YouTube, Google, and learn all of these skills online for free. For me, when I got started, I started with Facebook and Instagram ads. I was always on Instagram the most, so it almost just made sense to do that first, but that's only one of them. There's a ton of them. There's dozens of social media skills that you can learn like Facebook and Instagram ads, YouTube and Google ads, email marketing and copywriting, TikTok ads, TikTok content creation, content marketing. These are some of the most popular in-demand skills that you can learn. Again, make sure you stay till the end of the video. I'm going to give you some free resources on where you can dive deeper and learn more about this stuff, but once you learn these skills, you will never go broke ever again. I think about it like this. People always tell me, Renee, aren't you afraid that you're going to go broke? And I always respond the same thing. It's almost impossible for me to go broke because of what I know. Let's say I were to lose everything today, knock on wood, never going to happen, but let's say I did. The next thing I would do, I could literally approach a bunch of businesses in the city, and because I understand social media marketing, I can offer my services. Some of them might say no, some might say yes, but I guarantee after 30, 60, 90 days, I'm back to making $10,000, $20,000, $30,000 a month again because of these skills and because of how in-demand they are. So the first thing you need to do, you need to learn an in-demand skill. I gave you a list of them right there. Make sure you guys jump on, do your research, learn one of these skills and get good at it. Step number two, after you learn an in-demand social media marketing skill, you have to find businesses that need you. And I hear this all the time. People always tell me, Renee, where do I find these businesses? I just can't seem to find businesses. There is no way that these businesses exist. And I'll be the first one to tell you, there are thousands of these businesses and you just don't know it. They're sitting right under your nose. In fact, did you know that there are 600,000 new businesses formed in the United States alone every single year? So these businesses exist. And in fact, if you want to actually take a look for yourself, I would go on a job listing site like Indeed, and I would search social media marketing in the search bar. And you can put any city, any big city around you, any city that you're in, and you'll be able to see how many businesses need a social media person. They need help with this. You're going to see thousands of them. And they're all offering anywhere from four to five to six to seven. Some even go up as high as $10,000 a month. So the money is out there. There is hundreds of thousands of dollars a month in recurring revenue out there in a city near you. You just have to find those businesses. And like I said, one big professional tip that I always tell people, use job listing sites like Indeed to see who's looking for a social media person. Oftentimes, another trick I like to use is I like to go on social media, let's say Twitter, for example. And I just put hiring for Facebook ads or hiring for TikTok UGC creator, hiring for content creator in the search bar. And you'll see people tweeting that they're looking for someone. They need someone to help them with their social media. There's plenty of ways to find them. In fact, if you are really good, you could even approach businesses that don't have social media. One trick that I teach my students and one of my students, Andrew actually did this and made over $12,000 a month. I tell them to go on Google and just look for businesses near them. It could be gems, restaurants, salons, anything. And once they find these businesses, all they have to do is check to see if they have social media already. If they have an Instagram account, check to see if they have a TikTok. If they have a TikTok, check to see if they have an Instagram. If you find a business without a social media account, let's say it's TikTok or Instagram, you can come in and offer to help them with that. And that leads me to step number three, contacting the businesses. You might be thinking, Renee, I'm shy. There's no way I could contact these businesses. There's no way I could talk to people. I'm introverted. It just doesn't work. Well, I'll tell you what. There are a bunch of introverts that are making money doing this. Everyday regular people, because you don't have to reach out to them in person. You don't have to talk to anyone on the phone. There's actually a lot of different ways you can contact businesses. And some of the easiest ones are just through emails or DMs or text messages. So in addition to walking into a business and asking to help them in person or calling them, you can just do something as simple as sending an email or a text message or a DM on social media offering to help them. I know people that have seen a lot of success just by approaching businesses because they're extroverted, they can talk to people. They're charming, but you can also do my style. I personally am pretty introverted, believe it or not. I don't like to go out and talk to businesses. I don't like to get on the phone and talk to businesses. My personal style, I just send DMs. I just send emails. I just ask for referrals. There's a lot of ways to contact these businesses and get them to respond to you. One thing I like to tell everyone, because this might be one of the most difficult parts of the process, is not every single business that you reach out to is going to respond to you. In fact, a lot of them are not going to respond at all. But it doesn't matter because it only takes one business to respond for you to start making some money. And when you bet on yourself and you win, when you make money with your own business, it's one of the best feelings in the world. Remember, it only takes one business to change your life and life can change very quickly. For me personally, I reached out to a ton of businesses before one finally said yes and decided to take the risk on me. And after that, guess what? Only a month later, I was able to find another client who paid me $2,000. And a month after that, I found another client who paid me $3,000. Because I was able to get some momentum, these businesses started hiring me. And because I had experience from that one business, I was able to approach the second business and say, hey, I do marketing for this business. Can I do it for you? And it made it easier. And then when I approached the third business, I now had two businesses I was doing advertising for, social media marketing for, and it made that one easier. And now at this point in my business journey, in my entrepreneur journey, I've had dozens of clients and it makes it easier than ever to land more clients. Again, it only takes one business to change your life. You get one, you're able to get two, three, four, five, six, seven, eight, nine, ten, and the sky is the limit. So now after you contact these businesses, we're at step four. And there's two options here. There's two trains of thought, and I want to share both of them with you. The first one is the sink or swim method. And the sink or swim method is essentially making bold promises to the business, even when you have no experience. That's why it's called sink or swim because you make a bold promise. And now you either have to deliver on your promise. Let's say you offer to do Facebook ads and Instagram ads and say, you're really, really good at it, but you don't know what you're doing. You will sink. But let's say you offer Facebook and Instagram ads and you dedicate it. You stay up late nights just to learn and you deliver results for your client. Now you're swimming. And when you do the sink or swim method, the benefit is you can charge them a premium price. Even as a beginner with no experience, you'll be able to charge businesses $2,500 to $4,000 a month by offering these services. Now here's option number two and the safer, more recommended option. And this is offering to work for cheap or free in order to gain experience. As a beginner, when you're just starting out, you want to get as much experience under your belt as possible, because even if you fail, it doesn't matter. You've learned in the process. Now, let's say you go up to a business. You don't have any experience and you offer to do it for really inexpensive. Let's say $500 a month. The business is more likely to take the risk on you, even if you don't have experience because it's so cheap. But more than that, you can also offer to do it for free to build your portfolio. Businesses like the idea of testing things for free because they have nothing to lose. And on top of that, you get to test your skills and play around and learn. One thing I can tell you from social media marketing, one of the biggest ways to learn is just by doing it, doing it in the field, getting experience. That's kind of what I did. I lost thousands of dollars of my own money experimenting with Facebook and Instagram ads. But in the process, I got really good. I learned how to not lose money. So for you, you can go and offer to work for free to get experience. But another thing, you can also just do your research, get mentorship, find ways that you can get really, really good really quickly. So now we've learned an in-demand social media marketing skill. We've found businesses that need us. We've contacted them, reached out to them, had conversations with them. We've made them an offer. And we're either going to sink or swim or we're going to offer to work for free. Now, all that's left is our agreement and payment. All we're going to do is have a written document of some sort. This is something I like to do. You don't need to do it. But as far as getting your money, getting paid, I like to have them sign an agreement first and then you collect your payments. And that's relatively easy. You can use contract templates. You can use templates from Rocket Lawyer. I don't get paid to say that. I literally just use Rocket Lawyer. I recommend it to everyone. It's like 20 bucks. And you can get pretty good business contracts. So now that we've gotten our agreement signed and we've gotten paid by the business, all that's left for us is number six. And that's to deliver results. In order for this to be a sustainable business where you can continue to make money every single month, you need to be delivering results. Great example. Right now, my agency, we have about 16, 17 clients, and we make anywhere from $60,000 to $70,000 a month. And the only reason that we're able to do that is because we deliver results. They pay us every single month and they never stop. Because let's say we were to have to find new clients every single month, we would never be able to build a large recurring revenue. So the reason that this business model works so well, and the reason that you can make so much money doing this, is when you deliver results for a client, they typically will work with you forever. Let's say they're paying you $3,000 a month. They'll pay you $3,000 a month for the rest of your life. And the last one I wanted to include as a bonus. Again, this is more advanced stuff, but if you want to get rich, you want to make millions of dollars doing this, it's 100% possible by doing what I'm about to tell you next. And this is escalation slash scaling. And essentially all this means is typically what I like to do after I deliver results for that first month, I will do it again for the second month to show them and build trust, but to show them that I could also repeat it and show them what I could do. So you deliver results, the next month they pay you again, you deliver results once again, and now this is where you make more money. You offer to do more services. Let's say you're doing Facebook ads and Instagram ads. You offer to also do email marketing and copywriting, or you also offer to do Google and YouTube ads, or you also offer to do TikTok content creation or TikTok ads for them. You offer another service and offer to do it for just a little bit more. Let's say you're charging them $2,000. You say, hey, I'll do another service and I'll only throw an extra thousand on. I'll do it for 3,000. Because you've been able to get them results the first two months already, they have trust in you and they're going to be more than happy to say, hey, let's give it a try. Let's do it because they trust you. They know what you can do. So picture this, let's say you have five clients and they're each paying you 1,500 bucks a month. So that breaks down to about what? $7,000, $8,000. Now, let's say you were able to offer them another service or two other services on top of what you're already charging them. And instead of charging them 1,500, you're charging them 2,500 or $3,000 a month. With five clients, your income has now almost doubled. You've gone from 7,500 a month to $15,000 a month. And once you start to make money like this, you start to get into the realm of something we like to call passive income, what everyone wants. And I'm very wary when I use that word because I still technically, even though I make $60,000, $70,000 a month from my agency, have to work an hour or two a day. I delegate to all of my employees what to do. So while I can make a lot of money, I still have to inject about an hour of energy into it every single day. But once you start getting to those higher numbers, $10,000, $15,000, $20,000 a month, you can start hiring people. You can start building automations. You can start getting really, really efficient where this doesn't take all of your time. In the early phases of building a social media marketing agency, you're going to need to dedicate a lot of time to it. I would say anywhere from four to eight hours a day. And as you scale, let's say you get to $10,000 a month, you're going to need to be working eight hours a day because you can't hire employees yet. You can't afford employees yet. You're doing all of the work. But now, as you start to get bigger, again, these bigger numbers, $20,000, $30,000 a month, now you can hire an employer too. People to help you with the ads or running the ads or people to help you with your clients. And once you get into that territory, you can continue to grow while continuing to pull back your own energy. And again, what makes this so great is you don't need any money to start. You don't need any credentials. You don't need a college education. You can learn all of it for free at home. Or like I said, I have a free class. If you guys are interested, I'll talk about it at the end. But this is something that anyone can do. As someone that grew up in Los Angeles with a single mother and no hope or connections, I was meant to be another statistic until I discovered social media marketing. We all have access to the internet. We all have access to our phones. We can jump on and learn all this stuff. But more than that, we can deliver on the stuff from our phones. And because it's such a new thing, it's not something that's been around for a long time. It's an even playing field. It's not like you're going to find someone that has 20 years of experience on you, like in real estate or a lawyer or a doctor. You don't have that. It's just people that have been on social media. And if you're younger, like me, you've been on social media since the very beginning. So it's an even playing field. You don't need money to start. It's an easy way to get paid because you can close big deals with rich people, aka business owners. It's one of the best business models to get rich with in 2024. So now you know the exact step-by-step process to start your own social media marketing agency and earn anywhere from $10,000 a month, $50,000 a month. Or like I said, even $100,000 a month. I've used this exact same blueprint to help thousands of people make money online, drop out of college and quit their nine to five jobs and transform their lives. That being said, some of the biggest issues that people run into when starting their own social media marketing agency is stuff like learning how to provide the Facebook ads or the Instagram ads or where to learn them or finding clients and knowing what to say in order to close the deal and just all of the questions that you run into along the way. But like I said, in the beginning of this video, I had a live workshop where I'll teach you how to do everything step-by-step, how to find businesses to pay you $2,000 to $5,000 a month, how to provide social media marketing services and the best part is I'm doing it completely for free. You'll get everything you need to get started. So if you're interested in getting a spot, make sure you click the link in the description below. You'll be able to talk to me directly, ask questions, get feedback and everything in between. And also if you just want to learn more about social media marketing or online businesses and you want to see the behind the scenes of what it's like to be a multi-millionaire in your 20s, make sure you just subscribe, click that notification button. Other than that, I appreciate you guys. And as always, love you.
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