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[00:00:00] Speaker 1: So, I guess here's the line I just want to leave everyone with today. And we touched on this at the end of episode 600 of the Lawyer's Podcast. And it's this, design your firm like you might want to sell it one day, even if you never do. The firms that are most sellable are also the most livable, right? They don't depend entirely on you. They have systems, they have clarity, they can run without heroics. And at the end of the day, that's not just an exit strategy. That's a quality of life strategy. And it starts with the decisions you make before you ever open the door and have that first client calling you.
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