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[00:00:00] Speaker 1: Most of the B2B deals have never been leads. It doesn't mean that we can generate leads and all of them will fall into the pipeline. Many clients are in a dark funnel, and they come to the webinar, we have this data, but then they don't react. They don't click on the links, they don't convert, but somewhere in their heads they process this information, they go to the conference, talk to their colleagues, ask questions, and so on. And after a year, a few months, they suddenly call the trader or fill out a form, let's meet, let's meet, because I would like to talk. And this is the effect of the many interactions that we generate, and the webinar is a great base for these interactions. So this is a very valuable tool for me.
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